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January 2009.  For the purposes of this analysis, the Centres have been segmented into three Tiers as 

follows: 

� TIER 1 Convention Centres are defined as those with greater than 250,000 square feet of 

rentable space; 

� TIER 2 Convention Centres are defined as those with between 100,000 to 250,000 square feet; 

and

� TIER 3 Centres offer less than 100,000 square feet of total rentable space.

Figure 4-1 provides a picture of the growth in rentable Convention Centre space in Canada since 1974.  

Since 1981, rentable Convention Centre space has increased at an annualized compounded pace of 

about 17.4% per annum.  Major growth spurts occurred in the mid 1980’s and again in the mid 1990’s.   

Figure 4-1

CANADIAN CONVENTION CENTRE RENTABLE SPACE SUPPLY
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Proposed Expansions &

New Builds

TIER 1 Convention Centres 
Metro Toronto Convention Centre 

Palais des Congrès de Montreal  

TIER 2 Convention Centres 
Calgary Telus Convention Centre  

Shaw Conference Centre (Edmonton)  

Winnipeg Convention Centre 

Palais des Centre des Congrès de Quebec 

Vancouver Convention Centre 

Saskatoon Centennial Auditorium & Convention 

Centre

TIER 3 Convention Centres 
Victoria Conference Centre 

Penticton Trade & Convention Centre 

Prince George Civic Centre 

Telus Whistler Conference Centre 

Cleary International Centre (Windsor) 

London Convention Centre  

Hamilton Convention Centre  

Ottawa Congress Centre 

Halifax World Trade and Convention Centre 

St. John’s Convention Centre & Mile One Centre 

Venue Saint John 

Blue Mountain Conference Centre 

Mont Tremblant Congress Centre 

Vancouver Island Conference Centre (Nanaimo) 

Source: PKF Consulting
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TABLE 4-3 

COMPETITIVE TIER 3 CONVENTION CENTRES 

CONVENTION DEMAND, 2006-2008 

2006 2007 2008

Total Conventions  276 289 254 

Avg Per Centre 28 29 25 

# of Tier 3 Competitive Convention Centres 10 10 10 

Conventions by Size 2006 2007 2008

< 250 Delegates  186 197 171 

251-500 Delegates 36 34 33 

> 500 Delegates 54 57 51 

Total Conventions 276 288 254 

Source:  PKF Consulting  

Of the 254 Conventions hosted by Tier 3 Convention Centres in 2008, the majority (171 events) were 

events of less than 250 delegates in size (67%); with 33 (13%) being conventions of 251 to 500 

delegates, and 51 were events of over 500 delegates in size. 

4.6 Trade Show Demand - Competitive Tier 3 Performance 2006-2008 

The competitive Tier 3 Canadian Convention Centre market hosted 41 Trade Shows in 2008, for an 

average of 4 Trade Shows per Centre.  The number of Trade Shows ranged from a low of 0 to a high of 

8.

TABLE 4-4 

COMPETITIVE TIER 3 CONVENTION CENTRES 

TRADE SHOW DEMAND, 2006 - 2008 

2006 2007 2008

Total Trade Shows  42 42 41 

Avg Per Centre 4 4 4 

# of Tier 3 Competitive Convention Centres 10 10 10 

Trade Shows by Size 2006 2007 2008

< 30,000 sq.ft. 42 42 41 

30,000 to 75,000 sq.ft. 0 0 0 

Total Trade Shows 42 42 41 

Source:  PKF Consulting Research 

Of the 41 Trade Shows hosted by Tier 3 Convention Centres in 2008, all of them utilized less than 30,000 

square feet of exhibit space. 

4.7 Meeting/Conference Demand - Competitive Tier 3 Performance 2006-2008 

The competitive Tier 3 Canadian Convention Centre market hosted an estimated 1,630 meetings in 2008, 

of which approximately 74% (1,212) were non-local meetings and conferences of more than one-day in 

duration, and the balance (418) were local one-day meetings not requiring overnight accommodation. On 

average, each Centre attracted 121 non-local meetings and 42 local meetings in 2008, with the number of 
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Furthermore, there were concerns over the shortage of large hotel room blocks nearby.  Since the St. 

John’s Convention Centre does not have the right configuration for a typical Tier 3 Convention Centre 

facility, it will continue to lose market share unless this issue is addressed.

4.12 Overall Tier 3 Market Projection Summary 

In summary, Tier 3 Convention Centres across Canada hosted an estimated 3,096 events in 2008, which 

is projected to increase by an average 1.1% per annum to 3,340 events by 2015 (see Table 4-11).  

Over the 2009 to 2015 period, in addition to the subject St. John’s Convention Centre expansion in 2012, 

2 new Convention Centres will be added to the Tier 3 market, while the Halifax expansion will result in 

transference of available rental space out of the Tier 3 segment. The combination of additions and 

expansions will result in a net increase of 11,650 square feet of rentable space over the 2009 to 2015 

period.  This is equivalent to a 3% increase in supply or about a 1.7% increase per annum.  

TABLE 4-11 

OVERALL MARKET PROJECTIONS 

TIER 3 COMPETITIVE CANADIAN CONVENTION CENTRES, 2009 - 2015 

Events per Centre Segment

2008 2009 2010 2011 2012 2013 2014 2015

Conventions 254 251 253 266 253 257 259 262 

Trade Shows 41 38 38 39 39 39 40 40 

Non-Local Meetings 

& Conferences 1,212 1,194 1,206 1,325 1,431 1,445 1,460 1,474 

Local Meetings 418 397 401 434 441 445 449 454 

Consumer Shows 53 48 48 50 46 46 47 47 

Banquets 773 657 664 680 701 708 715 722 

Other 345 342 345 360 331 334 338 341 

TOTAL Events Per 
Centre 3,096 2,926 2,955 3,154 3,240 3,274 3,307 3,340

% Demand Growth -- -5.5% 1.0% 6.7% 2.7% 1.0% 1.0% 1.0% 
# Centres 10 9 9 10 10 10 10 10 

Square Feet 362,993 346,278 346,278 366,478 357,928 357,928 357,928 357,928 

% Supply Growth -- -4.6% 0.0% 5.8% -2.3% 0.0% 0.0% 0.0% 
Source:  PKF Consulting  

Demand levels are forecasted to remain relatively consistent within the Convention, Trade Show, 

Consumer Show, Banquet and Other Demand segments.  However, total non-local and local meetings 

are projected to increase by 10% and 8% respectively, as new Convention Centre supply is added to the 

market, inducing further meetings and conference demand to Atlantic Canada and a portion of meetings 

and conference demand held in hotels are converted to Convention Centre demand.   
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